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44 2 W \Welcome to the Futurel**

Imagine having **a superhero®™™ helping you at work!

& () Al (Artificial ntelligence) is like a **magic
helper** that walkes ijob *Hsuper easy™* and helps

You get better at what you do.

Instead of **working too havd**, Al can **do the boring
stuf™™ for you. It can talk to customers, help You sell
more, andl even ¥ teach you how to get a promotion
faster!**

Ready to Learn **the seorets?** Let’s go! &



## ** @) Chapter 1: Al—Your Super Assistant!**

Al Ls Like having **a smart vobot buddy™ ™ who helps you
work better. Here's how:

- Ml chatbots ** They answer stmple customer

questions sp **@ou don't have tol**

- XA VoLee Hetpers:** Al Llstens to **how custoneers
feel** and helps you **say the right thing™*.

- FEAL Translation™ Talk to anyone—even if they speak

another Language! @

S *Hrrenl Examplet™ A call centre useol Al to **help

customers twice as fast!** 4

=

Q@ **Yyour Seeret Weapont* Al takes care of shwple
tasks, so **Yyou can focus on the limportant stuff!**



## ¥ (® Chapter 2: Al Helps You Sell More (Without
Stress!)**

Selling can be **hard** —but Al makes Lt **quser

8&155!** iy

- FEAL Predicts wWhat Customers Wank:** 1t helps you
**eay the right things™* to make a sale.

- KAl Funds Happy Customers: ¥ [t tells You *who Ls
ready to buy** before You even call them!

- ¥EAL Cheeks Your Volce** It Listens to **how You talke**

and helps You sound *Feonfident § friendly **

*rreal Emmpte:** Al M@Lpeot call cemtre worlkers sell

*H420% more**, just by telling them whew customers were
Lnterested!

@ Y our Secret wWeapon:** sell Fromarter™, not
harder—and hit those targets with **zevo stresg!**



## ** @ Chapter 3: Al Can Help You Get a Promotion!**

want **a better Job § higher pay™*? Al can help You

Flearn fast § bmpress your boss!**

- AL Tralnlng** [t teaches You the best ways to talk to

customers!

- R A Resume Bullder:** Need o promotww? Al ¥rwyites o
perfect CVF for Yyou!

- AL Job Flnder ™ 1t tells you **where the best call centre

Jobg** ave!

& **real Example** Agents trained with Al coaching
oot promoted *Ftwice as fast!**

@ Y our Secrvet Weapon: ¥ * Learn what managers Love,
**become a top performer™™, and **get a better job!**



## *< g} Chapter 4: Be an Al Superstar tn Your Call
Centre!**

want **your boss to notice you™* and give you better
shifts? Master these Al tricks:

V| ¥ AL Chatlbots** - Help customers fast! y

V| A call H'@Lpers** — Kwnow Frwhat customers want
vefore they ask!**

V] ** AL Speech Tools™™ - Sound **ealbm § confldent™ ™

L every call!

@ HPro Tiptt it You Leavrn Al tools, **501” boss will see

You as a top worlker!**

@ P Pro Tip 2% { unbearable pain/pure pleasure +

good comnection + dream outcome } = Sales!!!



## ** [B Chapter 5: How to Tulk to Al § Get the Best
ANSWers

Al Ls *Fsuper smart™™, but Lt needs **clear Lnstructlons**

to glve You the best help. This Ls called **"prompting."**

O A Mpromptt* szugt what you type or say to Al—1t's
Like **Fgiving directions™™ to a helper!

O The clearer Your promipt, the **petter the Al's answer™ ™
wilLl be.

Here are **= golden vules™ ™ for great Al prompts:

s *x £9 1 ([Oe Clear § Dlrect**

x Bad Provpt: "H@Lp e with mgjob."

V] Good Provpt: "Give me = tips to talk to angry

customers L a call centre."

-

@ **WM@?** Al works best when You **sag ema’d@
what You neeo 1%



s 22 @ 2give Al o Role**

x BOSLC Pmmpt: "How cawn Al M@Lp me?"

V| Better Prompt: "You're a call cemtre cooch—teach vue

how Al can malee mgjob easier!”

@ **\/\/1/15?** Al Vespovw{s **petter when You tell it what

-

vole to pw% | A

#a# o4 3DAsk for a Specific Format**

X vague: "Tell wee about Al n call centres.”

V] Specific: "Give me a **5-step gulde®* on how Al helps

call centre apents!”

@ FEWhY !t Al can Fwrite Lists, guldes, seripts, or
stories** —just ask for the format Yyou need!

HAAE K ﬂﬂ Bonus: Al Prompt Cheat Sheet!**

Try these prompts to malke Al **BOMV personal call cemtre

assistant: **



V] P Act as o sales trauner—ogive me 5 Al Tps to close

move deals. "%

V) *ract as a call centre manager—how can | use Al to

oet promoted e *

V] At as a customer senvice expert—teach me how Al

Lmproves My per{orma nee !tk

A KK m Bonus: FREE Al Tools You Can Start Using
Todan{j | ek

want to *Fuse Al now?** Here are *Famazing tools™* to

help You at worlke:

5§ *HOotter.alt*™* — Al takes notes whtle You talke!

5§ **C,mmmmtg A Helps You wirite **per{ec‘c
evails § replies!**

& *Herystal Knows** — Al tells you **what kind of

p@rsowatitgj** o customery has!

-

@ **TV@ DNE tod&%———see now meuch easter gowjob
pets**



G @ Final Thoughts: Be the Al Champlon!™*

Al ¥ Lot here to take 50%@0@——&’5 heve to malkee You
AWESOME at Lt "

 Wwork **faster**
Scell ettt

v cet Hrromoted quicker™™*

@ Y our challenge: ™™ Learn **one Al trick today™* —

-

ano wateh how maeh **easiert* ﬁourjob becomes!

& **eethe Al-powered call centre hevo everyone Looks up

tpl**
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